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With Pick-up Now Ev ident’ 


Last Half of August Witnessed Marked Upturn in FISCAL YEAR FISCAL YEAR TAXES 
Buying; All Price Classes Benefit 
According to Reports 


By CHRIS SINSABAUCH 


Detroit, Sept. 2—Can it be that the upward trend has | 
started and the automobile industry has not yet realized it?! 
y the reports that come in of | 


It would seem so, judging b 
improved August sales and s 
better month than its prede 
country are selling cars and 


up is not a temporary flurry. 

In the past week Detroit observers 
have noted a continuation and also 
a betterment of the improved condi- 
tions. Retailers report that 
pects who heretofore have told them 
that they would not buy until late 
fall or after the shows are coming 
in and listening to sales talks. They 
are even evincing interest in the 
higher priced cars, whereas before 
those only in the lower brackets had 
any chance. At the same time own- 


ers are coming into service stations | 


for work that should have been done 
months ago, 

Among the factories one 
cheerful uplimism. George Graham 
at Rockne reports that shipments to 
Gealers for August gained 38.3 per | 


cent. over, July. The 65 model} 
gained 53.5 per cent. and the 75 
gained 11.4 per cent. Rockne ex- | 


pects that September 
better 

Hudson comes out with the 
report that its first four weeks of 
August showed an increase of 2,423 
Terraplane sales, or 135 per cent. 


betterment over the same period in | 


July. This also is materially better 
than in the same period in 1931. | 
There have been 200 new dealers 


added and from 300 to 400 others 
are talking it over. 

Robert C. Graham, executive vice- 
president of Graham-Paige con- 
tributes the statement that August 


orders were 67 per cent. ahead of | 


July and that August, 1932 orders 
exceeded those of the same month 
a year ago by 47 per cent. Retail 
deliveries by dealers for the first 
three weeks of August were greater 
than for all of July. 

In consequence of this upturn, 
Graham-Paige already has sched- 
uled a volume of production for the 
first two weeks of September that 
is equal to the output originally 
planned for the whole month. 

Ford is due to resume operations 
at Dearborn on the 6th, and it is 
said that this company has received 


enough orders during the shutdown | 


to make it look like big production 
for September. 


SPLITDORF SALE 
HELD UP AGAIN 


Jersey City, N. J., Sept, 2.—A spe- 
cial master’s report that the pro- 
posed sale of certain assets of the 
Splitdorf Electrical Company of 392 
High St., Newark, to the Edison- | 
Splitdorf Corporation was “fair and 
equitable” has been received by Vice 
Chancellor Bigelow. He took under 
advisement confirmation of the re- 
port. 

. The vice chancellor’s action fol- 
owed an attack on the report and 
on the jurisdiction of the court by 
-Harry Weinberger, counsel for a 
-bond and stockholder of Splitdorf 
who had attempted to throw the 
company into receivership, Wein- 
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pros- | 


finds | 


will be even | 


fine | 


igns that September will be a 
cessor. Dealers all over the 
indications are that this pick- 


PL AL A. 10 SEEK 
IMMEDIATE RULING 
ON NEW SALES TAX 


9 


Harrisburg, Pa., Sept. 2.—During 
the special session of the Legislature 
| just closed, there was enacted an 
emergency sales tax, the purpose of 
which is to provide revenue to meet 
any appropriations for unemploy- 
ment relief made by the extraordi- 
nary session of the General Assem- 
| bly. 

This act imposes upon sales ol 
tangible personal property a tax of 


st 
i” 


NEW YORK, SATURDAY,‘SEPTEMBER 3, 






oan pe 


First 


$12 Per Year. 


1932 5 Cents. 


Early Key City Sales Reports 





| MUST BE FILED ON 


| 


Washington, Sept. 2.—Individuals, 
corporations and partnerships which 
have made an income tax 
|}under the 


fiscal year ending in 1932, must file 


OR BEFORE OCT. 15 


return | 
old Revenue Act for a) ( 


a new return on or before October | 


15, the Treasury 
nounced August 
found to be 
| higher rates imposed by the 1932 


31. Any 


due because of the} 


Department an-| 
excess | 


} 


jlaw may be paid when the return is | 


filed, or in installments, it was 
pointed out. 

Any individual, 
partnership which 
made a return under 
Act of 1928 for 
{in 1932 and computed the tax on 
|such return in accordance with the 
|provisions of the Revenue Act of 
1928 and not in accordance with the 
provisions of the Revenue Act of 


, 1932 (or in 


corporation, 
has 


the Revenue 


bas 


CALIFORNIA SUPREME 


or | 
heretofore | 


a fiscal year ended | 


case of a partnership’ 


|which has made such a return and} 


|}computed the net 
in accordance with the provisions 


1 per cent. upon each dollar of the | of the Revenue Act of 1928 and not | 


gross income derived from the sales | 
of such property during the six 
months’ period ending February 28, 
11933. It therefore takes effect on 
|September 1 and runs for a period | 
of six months. 
|clude farmers 
| farm products, 


|g 


who sell their own 
and sales made to 
‘such sales as are not within the tax- 
ing powers of this commonwealth 
under 
Constitution of the United States. 

It shall be the duty of 
vendor on or before April 1, 


period and the tax paid at the time 
of making such report. Every ven- 
dor shall maintain and keep for a 
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‘ILLINOIS AUGUST 





Springfield, IL, Sept. 
|senger car and truck registration 
|during August showed a seasonal 
decline from July on the basis of 





| piled by Robinson Service. 

Passenger car sales in the state, 
j}according to the Robinson report, 
totaled 5,509 units in August as 
compared with 7,154 units for July. | 
|The total for August this year rep- 
resents almost a 50 per cent. decline | 
from August last year, 
total was 10,404 units. 

Commercial car sales in Illinois 
for August totaled 521 units as com- 
pared with 709 units in July and 
1,079 units in August, 1931. 

Dealer reports from the Cook 
county area, which embraces Chi- 
cago, are more encouraging, and it 
is believed that that section will 
have made a good showing during 
the past month when thesectional 
returns have been compiled. 


| 


when the} 


The exceptions in- | 
the United States government, and | 


the commerce clause of the | 


every | 
1933, | 
to transmit to the department upon | sufficient to bring advances of 50 
a forni to be prepared and furnished | cents a ton at both Chicago and 
by the department a return, under| pittsburgh as the trade had ex- 
The nominal price also is | 


personal | up at Philadelphia. Purchasing has | 


oath, of the gross income arising | pected. 
| from Sales of tangible 

| property during the preceding six 
|months. The tax is to be paid at 

| the time of making the return; in | 

|; Other words, there will be one re- 

|port made for the six months’ | 


SALES UNDER JULY 


2.—Pas- | 


complete reports for this state com- | 


| 


income thereon | 


| 
| 


be accordance with the provisions | 


;}of the Revenue Act of 1932), shall 
| make a new return on the appropri- 


| ate revised form under the Revenue | using and displaying its official) 
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SCRAP METAL 
PRICES HIGHER 


New York, Sept. 2.—Moderate pur- 
chases of heavy melting steel were 


| 


ican Automobile 


not been of a major order, but the | 


dearth of supplies forced the higher 
|quotations. Heavy melting steel at 
Detroit also advanced 25 cents a ton. 

At Pittsburgh the advance to $9.25 
a ton was established by only a 
| small purchase. The lower priced 
|grades of scrap also have moved 
lahead, and the whole market is 
strong. Inquiry and new purchases 
jat Chicago alike are 
{though most purchases have been 
|for only a few carloads. Other 
|centers have a firm tone, though not 


} 


improved, | 


}much buying by mills has taken 
place. 
Following is a table of current | 


| prices of heavy melting steel for the | 


three principal centers with com- 
parisons with one week and one 


month, using Iron Age figures: 
| Aug. 30, Aug. 23, Aug. 2 
1932 1932 1932 
Pittsburgh - $9.25 $8.75 $8.00 
Philadelphia...... 6.75 6.50 6.25 
CRISGGES....ciccccce” G&D 5.75 5.25 


REO GETS SINGLE 
ORDER FOR 26 TRUCKS 


Detroit, Sept. 2—Reo Motor Car 
Company has received an order for 








twenty-six four-ton six-cylinder 
truck chassis from its New York 
distributor. Trucks are to be used 


as oil tank trucks and will be de- 
livered to a large eastern oil com- 
pany as soon as possible. 

The order represents nearly 
$80,000 in business for Reo, one, of 
the largest single sales of the year. 


| diamond-shaped labels could not be 





“Show August Close to July 


San Francisco Reports ae Gain in Both Passenger 
Cars and Commercial Vehicles Over July; 
Other Centers Firm 


» 


New York, Sept. 2.—Bearing out reports previously 
received from our Detroit representative of improved sales 
conditions in August, the early returns from Automotive 
Daily News’ regular monthly check up of sales figures for 
various key cities, show a decidedly better trend. Not in all 
‘ases do the August sales register actual increases over July 
nor over August of last year, but the downward trend in 
buying seems to have been slowed up. In reading these 
figures, it must be remembered that the seasonal trend in 
August is normally down, and much so, but in no case in 
these early reports are the August sales totals greatly below 
*those for July. 

The Cleveland Automobile Manu- 
facturers and Dealers Association 
reports that sales in that city for 
August totaled 1,069 new cars and 
7.676 used vehicles. This compares 
with 1,133 new cars and 8,723 used 
vehicles in July this vear, and with 


COURT DENIES A. A. A. 
PLEA AGAINST A. A. 0. A. 


1.789 new and 7,265 used units in 

Sacramento, Cal., Sept. 2.—The August of last year. There actu- 
Supreme Court of the State of Cali- ally was an increased sale of used 
‘ cars this August over the same 

fornia today upheld the denial of) oth last year and the decrease 
the Superior Court of an application jn pew car sales under those tot 
of the American Automobile Asso- |July, this year, was almost negligi- 


ble. 

The St. Paul Automobile Dealers, 
jIne., report sales in their city for 
|August at 408 passenger and cars 
and 58 trucks. This compares with 
1440 passenger cars and 93 trucks 

{sold in July and with 617 passen- 
emblem on the ground that its name | iger and 100 commercial vehicles 
disposed of in August, 1931. Again 
| the decrease in passenger car sales 
/under those made in July this year 


California State 
in- 


ciation and the 
Automobile Association for an 
junction retraining the American 
| Automobile Owners Association from 


is similar to the name of the Amer- 
Association and its 
emblem so closely resembles the em- 


biem of the California State Aute- | #* small. For the eight months of 
ee 1932, total sales of passenger cars 
mobilet Association as to tend t0;,mounied io 3.744 and of trucks 
deceive and mislead the public. 617. This compares with 6,840 pas- 
The court held that the words|senger cars and 814 trucks sold in 
“American Automobile” and the let-|the similar period of 1931. 
ters “AAA” are not subject to ex- Business revival is evidently in 
clusive appropriation and that an F 
aaaeeaeee 7 automobile owners (Continued on Page 2) 
could use the name “American | 
Automobile Owners Association” STORE-DOGR DELIVERY 
against the protest of the American 
Automobile Association, in the ab- | MOVE WON BY RAILS 
sence of deception, 
The court further held that the 


claim of exclusive appropriation Of; philadelphia, Sept. 2.—A new effort 


: ‘ A \to block the inauguration of store- 
sustained in view of the fact that | goor delivery pick-up and delivery 
diamond-shaped designs have been | py the Pennsylvania Railroad and 
in common use In Magazines, perl- | other Eastern trunk line railroads in 
odicals, label and sticker forms of ine New York metropolitan district 
advertising for many years. was defeated yesterday when Judge 


George F. Welsh, in the United States 
WHITE GETS ORDER | District Court here, refused to grant 
FOR 18 MOTOR COACHES 


a temporary stay in the filing of 
| new tariff schedules for the service 
| by the railroad. 

Cleveland, O., Sept. _12.—White | The stay was asked by counsel tor 
Motor Company has received an or- l the New York Dock Railway Com- 
der for eighteen motor coaches from | come the Bush Terminal Railroad 


the Battle Creek Transportation | Company, the Brooklyn Eastern Ter- 
Company. The coaches carry | minal and the Jay Street Terminal, 
twenty-one passengers and will re- | opposing the proposed railroad 
place all street railway lines oper- | ser vice in the New York-Brooklyn 


ating in Battle Creek. 


LABOR DAY 


| area. Two weeks ago Judge Welsh 
refused to grant an _ injunction 
|against the proposed services. 

Purpose of the stay asked by ter- 
minal companies was to have the 
court order the railroad company to 
delay filing tariff schedules on the 
4service with the Interstate Com- 
merce Commission until after the 
Circuit Court of Appeals passes on 
the dismissal of the injunction suit 
The Circuit Court will meet October 
3, when it will be asked by the ter- 
minal firms to rule that the pro- 
posed services constitute “an exten- 
sion of lines” by the Pennsylvania 
and other Eastern railroads, 


Due 
holiday 
tember 


the Labor Day 
Monday, Sep- 
Automotive 
will not be 
published for Tuesday, 
September 6. Wednesday, 
September 7, will be the 
first issue of the week. 


to 
on 


5, 


Daily News 
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A Danish-built straight-eight Buick, produced in the Copenhagen factory of General Motors, Ltd., with 
a very interesting streamlined four-door saloon body 


Early Key City Sales 
_Close to July Levels 
CHICAGO STEEL PLANTS 


(Continued from Page 1) 


full swing in San Francisco, for 
our correspondent there _ reports 
that up to August 25 sales of pas- 
senger cars amounted to 1,091 and 
sales of commercial vehicles were 
188. This compares with 1,028 pas- 
senger cars sold up to July 25 and 
175 trucks, and with 1,850 


ing the same period in August, 1931. 
It will be noted that there was an 
actual gain in sales in San Fran- 
cisco in both passenger cars and 
motor trucks, a condition that goes 
against the normal seasonal] trend. 


San Antonio, Tex., reports a 
slight decline in sales under July, 
new car units totaling 225, with 
twenty-eight trucks and 572 used | 
vehicles. This compares with 258 
new passenger cars, twenty-seven 
trucks and 595 used units in July 


this year, and with 429 passenger, 
sixty-four trucks and 861 used ve- 
hicles in August a year ago. 

The Automotive Daily News cor- 
respondent in San Antonio reports: 
“New car sales in August were the 
lowest in the history of the busi- 
ness here. More than 70 per cent. 
of the sales were Ford, Chevrolet 
or Plymouth. Dealers feel hopeful 
for September with increased prices 
for cotton and a general improve- 
ment in local business conditions. 
All dealerships reported to be in 
good condition financially.” As a 


matter of fact, the decrease in sales | 


in August under the July level this 
year was less than would be ex- 
pected as a normal seasonal trend. 


SPLITDORF SALE 
HELD UP AGAIN 


(Continued from Page 1) 
that 


berger contended the special 


master, George B. Astley of Newark, | 


had no legal right to reach the con- 
clusions shown in the report and 
also that the Court of Chancery 
had no right to approve the sale of 
Splitdorf. 

Weinberger’s client, Robert R. 
Moore of Greenwich, Conn., ap- 
plied for a receivership August 5. 
The vice chancellor denied the re- 


quest August 12, approved a plan to | 


dissolve Splitdorf and place it in 
the hands of its directors as trus- 
tees, and appointed Astley to in- 
vestigate the proposed sale to Edi- 
son-Splitdorf. This was because the 


trustees and the proposed purchas- | 


ers were 
sons. 
By reserving decision, Vice Chan- 
cellor Bigelow continued a tempor- 
ary restrain against the proposed 
sale being consummated pending 
litigation. Splitdorf 
and stockholders voted approval of 
the sale at special meetings. 


practically the same per- 


TRAFFIC SIGNALS 
Toledo, Oo. Sept. 2.—Traffic Sig- 
nals, Inc., is the name of a new sales 
erganization incorporated this week 
to handle the sale of reflecting traf- 
fic signals. 


passen- | 
ger cars and 415 trucks titled dur- | 


bondholders | 


LOOK TO MOTOR ORDERS 


Chicago, Sept. 2.—Although or- 
| ders for steel from automobile man- 
| ufacturers is off, the steel industry 
here is expecting new car models 
| before long and counting on these 
offerings to result in a sharp increase 
in tonnage, 

Stimulus in steel demand is also 
| foreseen from farm implement man- 
ufacturers, based on their expecta- 
tion of better business in the next 


few months. There are reports that 
some farm equipment makers will 


put on additional men immediately. | 


| Another source of active demand 
is expected to be the railroads dur- 
ling the next thirty to sixty days, 
most of the orders being accom- 
panied by requests for hurried ship- 


ments, Rail and track material 
orders are looked for from several | 
of the roads in the near future. 


Some rail orders have been placed, 
with delivery specified as soon as 
the Illinois mine strike is settled 
and the men return to work. 

Reinforcing bar buying is more 
active as a result of highway bridge 
construction projects. 

Optimism in the lumber trade is 
'based on authoritative reports that 
heavier orders are going to the saw- 
|mills in all producing regions. A 
| survey of the National Lumber Man- 
ufacturers Association reveals that 


624 leading hardwood and softwood | 


mills experienced a flow of new 
business for the week ended August 
20, characterized as the most favor- 
able in many months. 
The orders taken by 
| totaled 144,780,000 feet, 


these mills 


lage cut during that period. Ship- 
|ments amounted to 133,940,000 feet, 
or 22 per cent. above the cut. 

Stocks on hand at the reporting 
|mills on August 20 were equivalent 
| to only 90 days’ current production, 
as compared with 118 days’ produc- 
tion a year ago, indicating a sub- 
stantial reduction in the supply. 
| Practically all types of hard and 
soft lumber shared in this favorable 
report of increasing business and 
diminishing inventories. 


STEEL PRICE LIST 
REMAINS UNCHANGED 


| New York, Sept. 2.—The Dow, 
|Jones average price of eight im-| 
[portant iron and _ steel products, 


{based on Iron Age quotations, re- 
|mained unchanged during the past 
| week at $42.25 a ton, Pittsburgh. 

The average price of the eight 
|products in 1931 was $44.01, and in 
11930 $46.49. Detailed prices follow: 


Aug. 30, Av. for Ay. for Av. for 

} 1932 1931 1930 1901-13 
Rail $43.00 $43.00 $43.00 $28.00 

| An’ealed sheets 49.28 52.19 56.00 49.14 
Wire nails.... 43.68 42.11 47.04 41.56 
ee 35.80 36.51 38.30 33.31 
Shapes coee 30.00 36.29 37.86 34.54 
Tin plate...... 106.40, -110.65 116.25 82.58 
EE io os 27.00 29.36 31.84 25.51 
Pig iron.. 16.89 18.70 19.79 17.50 
Average ... 42.45 44.01 46.49 37.11 


‘FISCAL YEAR TAXES 


amounting 
| to 32 per cent. more than the foot- | 


MUST BE FILED ON 
OR BEFORE OCT. 15 


(Continued from Page 1) 


of 1932 for such fiscal year. 
;} Such new return shall be made on 
|or before October 15, 1932. 

If the tax shown by the taxpayer 
upon the new return exceeds the tax 
shown by the taxpayer upon the re- 
|turn filed under the Revenue Act 
| of 1928, such excess shall be paid at 
the time the new return is required 
to be made, unless the taxpayer 
elects to pay the excesses in install- 


|} ments, in which event such install- 


ments will be due on the same date 
on which the installments of the 


| 
tax shown by the taxpayer upon the | 


|return made under the Revenue Act 


of 1928 would be due had the tax- | 


payer shown a tax upon such return 
and elected to pay such tax in four 
equal installments, All installments 
of the excess tax due on or before 
the date such new return is required 
to be made shall be paid on or before 
that date. 

All individuals and partnerships 
having an annual accounting period, 
which is a fiscal year ending on or 
before June 
required to make a return under the 
Revenue Act of 1928 for the fiscal 
year 1932, but who are required to 
j make a return for such fiscal year 
; under the Revenue Act of 1932, shall 
make such return on the appropriate 
revised form on or 
| 15, 1932. The tax shown to be due 
| by the taxpayer on such return in 
| the case of an 
paid at 
| quired to be made, unless the tax- 
| payer elects to pay the tax in in- 
stallments, in which event all in- 
| stallments of the tax due on or be- 
| fore October 15, 1932, shall be paid 
} On or before that date. 


FINANCIAL NEWS 


PRICE INDEX 


New York, Sept. 2.—After a level- | 


jing off process in wholesale prices 
jthat lasted two weeks the advance 
| that commenced in June was re- 
}sumed last week. 
;ended August 30 Bradstreet’s index 
|stood at $1.77, a gain of 2 cents over 
ithe preceding week and comparing 


| There is normally little change at 
this time and the adjusted index of 
|wholesale prices increased to 56.4 
| per cent. oi the 1928-1930 average, 
against 55.8 in the preceding week 
and 68.2 in the corresponding week 
of 1931, 


RUBBER 

New York, Sept. 2.—Transactions 
jin crude rubber futures of 61,930 
| long tons on the Rubber Exchange 
| of New York, Inc., during August 
|} were the largest of any month since 
|March, 1929. The total 
| with sales aggregating 13,120 
jtons in July and with 17,8974 long 
tons in August, last year. The most 
lactive day was on Monday, when 
| transactions aggregated 6,580 long 
| tons, 


STERLING PACIFIC 
New York, Sept. 2.—Sierling Pa- 
'cific Oil, Ltd., declared a first divi- 


30, and who were not | 


before October | 


individual, shall be | 
the time the return is re-| 


For the period | 


| With $2.14 in the like week of 1931. | 


compares | 
long 
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Jim Houlihan's Boy-in-Law | 
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Selling Oil 
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Curt Courtesy 
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Chris Sinsabaugh—Detroit Editor 














several months of 1932 ahead of us?” asks the sales 
manager of a prominent Detroit company. “Here we are in 
jlate August and we are forgetting we have a considerable 
|stock of this year’s models on hand, yet we think the grass 
|on the other side of the fence is greener and we forget the 
| present for the future. 
“All this talk of what the industry is going to produce 
'for next year has a bad effect on sales of present models. It 
‘affects the dealers, too, and you'll find that many of them 
will slow their efforts to move the stock on hand because 
| of it. 
“I'd venture to say that 40 per cent. of the sales made by 
‘dealers are to personal friends, and | find that many of them 
| hesitate to recommend the cars we are selling today because 
|they hear rumors about what’s coming for next year and 
| because of this friendship do not put the punch into their 
'sales efforts that they ought to.” 

* *~ oe 

UMAN nature, undoubtedly, this not being satisfied 

with what we have, the desire to rush the season, just 
as with women who wear furs in the hottest spell of the year 
and don straw hats in winter. 

The column conductor, too, must be that way, as is evi- 
denced by his inclination right now to tell you that Dame 
tumor has just whispered in his ear that one of the big 
Detroit companies is reputed to be working on a Diesel- 
engined model for 1933 which may list at about $1,500. 

The gossipy dame tells me that the engineers have dis- 
| covered a way of reducing Diesel costs so that the application 
of this theory to passenger car use is a possibility. No con- 
| firmation can be had, so you can take it or leave it. 
| * + BY 
JIM HOULIHAN, advertising counselor for Continental 
| De Vaux, called today, not to talk business, but to boast about 
how his son-in-law, peppy Pete Hurst, took time out to beat 
| it to the Coast for the Olympics. Young Pete made the 2,600 
|miles from Grand Rapids (he drove a De Vaux, of course) 
/in seventy-two hours, 

After the Olympics he returned to Grand Rapids and 
now is with Colonial Oil, western Michigan distributors for 
'Shell products, as assistant to President Andrew Riekse, 
| teaching filling station operators how to move their stuff. 
| “ ‘ o* 

RIGHT IN LINE with this thought, the conductor gets 
ithe latest bulletin from Howard Pile’s Chek-Chart, which 
tells how the same filling station operators can increase oil 
| gallonage. 

*‘Many stations neglect to check oil on customers’ cars,’ 
says Pile. ‘‘Regular checking will increase oil sales from 20 
ito 50 per cent. Experience has shown these to be bad busi- 
| ness getters: (1) ‘Shall I check your oil?’ (2) ‘How is your 
| oil?’ (3) ‘Is your oil all right?’ These questions make it 
'easy for the customer to turn down the sale. 

“These have proven to be good business getters: (1 
will check vou oil for you.’ 3 
will make sure that your oil is safe.’ i 

*” x % 

DEROIT has discovered that it doesn’t pay to be polite 
|to violators of traffic rules. Writing “courtesy” letters to 
| those who fail to appear in court after they are handed sum- 


| 
HY be talking so much about 1933 when we still have 


’ 


) ‘ 
) ‘ 


Vy. 


— 


(2) ‘Is your oil safe?’ (: 
These make sales ez 


, 


/monses have failed to produce results, and now Judge Cal- 
'lender of the Traffic Court has got hard-boiled. He is dis- 
continuing the courtesy letter and has ordered that offenders 
hereafter be arrested and brought into court. 

More than 1,600 had ignored the letters sent them, and 
from now on it is going to be a different story—they’re 
}coming in willy nilly. 





GASOLINE PRICES 
New York, Sept. 2.—The average 
if. o. b. refinery price of U. S. motor 
|grade gasoline in nine refinery dis- 
|tricts of the United States on Au- 
2—Domestic | gust 27 was 5.822 cents a gallon, 
copper prices were advanced an- jagainst 5.928 cents the week before 
lother %4 of a cent a pound yester-|and 5.714 cents a year ago. J. Ed- 
|day, and foreign quotations on the | ward Jones statistical service re 
lrefined metal were also fractionally | ports. The average service station 
| higher, For the domestic delivery, | price of gasoline, exclusive of gov- 
the price was generally 5% cents a }ernmental taxes, in 162 cities was 
pound, while in the export market | 13.666 cents a gallon on August 27, 
the quotation was 5.95 cents c. i, f.|against 13.735 cents thé‘ week before 

| European ports, and 12.390 cents a year ago. 


|dend of 22 cents a share on the 
common, to be paid October 15 to 
|stock of record September 30. 


COPPER 
New York, Sept. 
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Retail Salesmen— [his Is Your Page 





This department is devoted to 
sion of the industry. 


help you in your work on the firing line. 


the interests of the retail sales divi- 
Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that ‘vill 


It wants you to pass on 


your own experiences, su-cesses, failures to help your brother salesmen. 


Send in your story in the form of 
let us get it ready for publication. 


a letter, or even a postal card, and 
Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions, 


Dealers read this page. Give 


us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
oe line, the men who bring home the bacon or don’t. 





INSTRUCTS HIS SALESMEN 


TO ASK FOR 


By CHARLES B. 


C. M. Bradford, head of 
Cadillac, 


den, Conn.., 


automobile sales and service problems in the New England | 


states. His views on the cur 
chandising have been widely 


favorable attention throughout the East. 


It was Mr, Bradford. who revolu-® 
tionized his sales and service policy 
early in the depression, cutting his 


Overhead to the lowest possible point | 


and taking the stand that he was 
more anxious to do a small business 


at a legitimate profit than a large | 


business at a loss. His plan proved 
eminently successful, as has been 
Shown by previous articles in Auto- 
motive Daily News. 

In consideration of this man’s 
achievements, his views on the poli- 
cies to be adhered to in selling au- 


tomobiles are of paramount interest, | 


and we herewith present some of 

Mr. Bradford's ideas on car mer- 

tChandising as he told them to us: 
“To my mind the most important 


maxim in selling automobiles may 
be summed up in the initials, 
‘A. F. T, O—Ask For the Order.’ | 


From the first call ask for the order. | 
| shall I 
inferred from what I have just said, | 


Not perhaps as bluntly as might be 


but ask for it. 
“A little finesse is needed, of 
course. Cover the request over with 


toatings which will hide your real! 


intent, but be sure to get a reply. 
“Tf you took a ride in my car 
I'm sure you would buy it’ can be 
used to express confidence in the 
product and communicate your en- 
Shusiasm to the prospect. This can | 


USED CAR SALE AIDED 
BY BIG AD COPY 


By LEO J, JELLISON 

Des Moines, Ia., Sept. 2.—Business 
is perking up if advertising is any | 
indication and there is a hint of | 
optimism in the offing that is not 
based alone on the heretofore faint 
hope that a bold front would ac- 
complish what conditions did not) 
Warrant. 

Earl Manbeck of the Manbeck 
Motor Sales, 1208 Locust St., Chrys- | 
ler and Plymouth distributor, chose | 
the latter part of August and the} 
forepart of September for the fall 
used automobile sale. Ad copy shows 
the variance, to any casual reader, 
of present day and two year ago 
advertising. There is a ring of 
Sincerity to copy and a firmness of | 
purpose that belies any extravagant 
promise which cannot be met or ful- 
filled. 

In a short message that is worth- 
while Mr. Manbeck points out that 
“the days of patching up to get by 
are over.” And the individual who 
is automobile minded knows full well 
the truth of that statement, 

The remainder of the box is de- 
yoted to other automobile truths and 
yeasons why a look at 80 models 
offered in the second annual Man- 
beck sale are worthy of a visit. Cuts 
@re used to embellish copy and 
While many of the buys are simply 
listed as such, some are given boxes 
with a birdseye view of just what 
the prospect may expect to see on 
the floor. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 











| made up on your 


| steps to help Michigan 


THE ORDER 


BARR 
the Bradford Motor Company, 


La Salle and Reo dealership at 42 Stone St., Meri- 


rent trend of automobile mer-,| 
quoted and have drawn much 


be followed up by: ‘If the 
you, you would buy it, wouldn't you?’ 
Another one is: ‘If I can locate a 
|}sedan of the color 
|I buy it for you?’ 


“Here are some other questions! 
which can be employed in an effort | 


to elicit a definite reply: 
“*Would you be willing to let me 


sell your car now 
buyer at $250?’ 

*‘*How do you like the steering?/| 
| Does the pick-up suit you? If there 
is a red wire-wheel job in stock 


shall I tag it for you?’ 
“There is an endless variety 


of 


questions which can be asked by the | 


salesman in attempting to get an 
answer from a prospect. Those listed 
above are merely a few examples. 
The main idea is to get the answer. 

“You can’t sell automobiles by 
asking such questions as: ‘When 
see you again?’ or ‘When 


will you be ready to talk business?’ | 


Pin the prospect down to an an- 


;swer on the question of an order— 


at the 
down, 

“If you don’t get a decision out 
of him he is not likely to think 
much of your ability as a salesman, 
and most buyers just naturally hate 
to do business with a weak sales- 
man. 

“The prospect may have his mind 
car and will lose 
interest. Don’t let him. ASK FOR | 
THE ORDER.” 


worst he can only turn you 


‘THIS DEALER AIDS 
PROSPECTS WITH ’32_ | 


DIGEST OF LAWS. 


SILBAR | 
2.—Unusual | 
motorists | 
have been taken by the sales force | 
of the Sherwood Hall Company, Ltd., 
here. Retail customers of the com- 
pany have been presented by the 
salesmen with the 1932 digest of 
Michigan motor vehicle laws in the 
interest of public safety. More than | 
2,500 customers have been reached in | 
this manner, 

The digest is a six-page leaflet 
brought out by the state department 
of public safety. “The dealers and 
service men are very glad to help in | 
this educational movement to advise | 
motorists of driving regulations,” 
A. V. Hall said, “They appreciate 
this service on our part for their car | 
owners. Many drivers would be un- | 
aware of infractions of driving regu- | 
lations until an accident or an ar- 
rest had occurred, without this book. | 
With upwards of a million auto- 
mobile operators in the state, it is| 
not easy to keep motorists posted on 
driving regulations.” 

Coincident with the distribution 
of the leaflet it has been pointed | 
out that deaths from automobile | 
accidents in Michigan showed a 16 | 
per cent. reduction for the first six | 
months compared with 1931. Lower 
insurance costs and safer condition 
of streets and highways are seen in | 
the reduction. 


By ROBERT G. 
Grand Rapids, Sept. 


car suited | 


you want, oe 


if I can get a} 











| tributor of the American Austin, 
says the company has been fairly 
swamped with orders ever since the 
improved line came out. 


Dealer Activities 2s 





Word comes from F. B. Ettelson, 
|} sales manager of the Davis Buick 


PHILADEPHIA a gnashing teeth of the depres- | Company, that there is now more 
| activity in sales of cars. priced 
. | “Both the Plymouth and the De | ; : 
er | ar é , an int 
“A used car is worth only what | Soto are selling right along and our | ee eer dees ee 
it can be sold for.” used car business is very good, too,” | . : on an taiiale ite ab is 
So reads a “home-made” placard |said Mr. Hendri. “We have the} added two sale oo - the staff, 


on the hall bulletin board of the 
Philadelphia Automobile Trade As- | 


| 

| sociation, placed there by W. P. Ber- | treat ‘em right.” 

| rien, executive secretary, It ap- ‘ 
peared only recently and is attract- A “suggestion box,” 


ing much attention. The plan back 
|of posting it. is for the psychological 
effect it may—or ought to—have 
|through the absorption of the em- 
bodied idea 


| for 


in turn by the retail! «fyerybody 


ager 


¢ . * 


Hendri Motors Company is enjoy- 
| ing t the best year it ever had—right 





exw 


‘SIX 
CYLINDERS 


NO MORE~NO LESS” 


is making 
sales for 
Chevrolet 
dealers 


America has faced the cylinder question and 
America has made its choice. The best-informed 
body of motorists in the world has cast a majority 
vote for the six. In fact, since January Ist, “SIX 
CYLINDERS—-NO MORE, NO LESS” has 
won Chevrolet dealers more sales than those 
enjoyed by any other dealer organization. 
America wants both maximum economy and 
built-in smoothness. And America knows 
that only the Chevrolet Six gives both. 


| largest sales force 
The men are grea at workers—and we 
} 


}attached to the switchboard set-up | 
the telephone operator 
| mezzanine in the Wilkie-Buick Com- 
| Pany sales building. 

in the organization, 
|sales manager, the used car man- | from the porter to executives, is en- 
, the salesman in both depart-, | couraged to drop written sugges- 
ments and the prospect who enters |tions for the improvement of any 
| the showroom to buy a new car and | |part of the business in this box,’ 
is recognized as one of the keenest analysts of | get what he can for his old car. said Secretary Goldman. 

William B. Griscom, 

the Griscom Motor Company, 


we ever put on 


TEST TRUCK BRAKES 
| Watertown, N. Y., Sept. 2.—Ex- 
° | perimentation on a modern type of 
so labeled, is | air brake for motor trucks is under 
way at the plant of the New York 
Air Brake Company in this city, it 
was announced here today by Lowell 
R. Burch, president of the company, 
after his return from New York city. 


on the 


CHRYSLER DEALER 


Steubenville, O., Sept. 2—The Fort 
Steuben Sales Company has been 
| appointed distributors for Chrysler 
. | and Plymouth cars in Steubenville, 
president of | The company will maintain service 
dis- for two makes of cars. 


rey? 





Other popular Chevrolet advantages include 
Fisher bodies, Syncro-Mesh gear-shift, Free 
Wheeling, four long semi-elliptic springs, and 
reduced prices which make some of the most 
popular models the lowest priced multi-cylinder 
cars in the market! This big array of selling fea- 
tures, not duplicated by any other low-priced 
car, makes the Chevrolet first in value. And, 
what is more important to dealers, it is keep- 
ing the Chevrolet Six first in sales as well, 


CHEVROLET MOTOR CO., DETROIT, MICH. Division of General Motors 
All prices f o.b. Flint, Mich. Special equipment extra. Low delivered prices and easy G.M.A.C. terms. 


CHEVROLET 445 





AND UP, 
F. oO. B. 
FLINT, 
MICH, 
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~ SATURDAY, SEPTEMBER 3, 1932 by the’ department. 
———————————— OO eee If the department is not satisfied 
ADVERTISING AND BUSINESS HEADQUARTERS with the return it is authorized and 
Harry A. Tarantons, Business Manager 450 Hudson St.. New York, N. ¥. empowered to make an additional 


assessment based upon the facts 
contained in the return, or upon any 
information in its possession or that 
shall come into its possession. If 
the vendor shall neglect or refuse 
to make any return and payment 
of tax the department may make an 
estimated assessment of the prob- 


able amount due, together with a 
penalty of 10 per cent. of the 
amount so assessed. The depart- 
ment shall also have the power to 


How Salesmen Can Help make an estimated and additional 


N a recent bulletin to the members of his staff, Sales Man-| #ssessment, to which shall be added 
a penalty of 10 per cent. against 


ager Walsh of the Timken oi] heater division made a few] any vendor who has filed any re- 
remarks that all salesmen may profitably study. Mr. Walsh/| turn, but who refuses to permit the 
said: ; . | department or any duly authorized 
“Business is getting better; don’t let any one tell you of account. The department is spe- 

hi differe and it’s . t : b ae cifically authorized to examine the 
anything different, and it’s going to get even better from books papers, records and equip- 
now on. That’s as certain as the dawn that follows darkness.| ment and to investigate the char- 


atslet y ‘ — ‘ cs an “ia OP , . 1, | acter of the business of any vendor, 
Stop asking your prospect ‘How’s business?’ Rather make in order to verify the accuracy of 


sure that he has noticed the recent optimistic trend of busi-| any return made, or, if ~ return 
reac m= have te ‘ : ss ‘ 7 .,| was made, to ascertain and assess 
ness news. Phere is no group in the world who can do more the tax imposed by the act. 
to restore confidence than salesmen. Vendors may add to the retail 
5 re "ey WAS ¢ * wor 29] Pn es we | price of any tangible personal prop- 
Phere never was a truer word said, 1 he salesmen of prty. the sale of which is subject 
America, coming in daily contact with millions of buying’ to this tax, 1 per cent. of the retail 
Americans, can now give reviving business the shove it needs| price provided the retail price and 
of . oa the 1 per cent. representing the tax 
to get off the dead center, where it has been sticking so long.!|te separately stated on price dis- 


Salesmen today should refuse to accept the “depression | play signs, tickets and tags, and 
: pills rendered in connection witn 


excuse” that has been the standard method of avoiding the | the sale of such property. However, 
making of any purchase during our period of business|if the tax ee than 1 ne = 
. . tc 201 mer ; wane > af .| the case o per cent. on a cen 
doldrums. It is — today hes ogg Tad ns of signs package of chewing gum, the 1/20 
of improvement that indicate better things ahead. If all! or 1 cent cannot be increased to 1 
the salesmen of America began doing this in their daily | cent, and the chewing gum cannot 
rounds, it would increase immeasurably the development of | be listed at a seles price of 5 cents 
a new psychology among our population as a whole, ms ont tax. ae ae? 
sri. sa lec > ay . . p < a : | “Gross Income $158 ¢ e as 
_ American sale: men today should become apostles Of | value proceeding or accruing from 
reviving prosperity, If the manufacturers will give the sales-| the sale of tangible personal prop- 
men the backing of intensive and well directed publicity, | erty, including all receipts, cash and 
there is no reason why the present upward trend should not| credits, without any deductions on 
be accelerated and deepened al] along the line. — of Cie Cane ef the prepers 
onan cai so1d. 
It is the intention of the P. A. A, 


. . . . : 
A R , oe Iz O to ask immediately for rulings from 
efreshing Rai coOay pinion the department, which rulings will 
We in the automotive industry have lately heard so much) be bulletined to the members as 


- ie . _| soon as received. 
from aimed at putting our) we would suggest that all members 
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propoganda railway sources 


trucks and buses off the highways that it is refreshing to| base the tax on the retail selling | 






ON NEW SALES TAX 


|agent thereof to examine his books | 


In the meantime | 





| ENCOURAGING REPORTS 


Lawrence, Mass. Sept. 2.—En- 
|couraging reports today came from 
|various oranches of the textile in- 
|dustry in Lawrence. Four of the 
|leading mills reported improvement, 
with substantial increases in the 
jnumber of workers. 

The Wood Mills of the American 
Woolen Company reported several 
departments working night and day, 
with employment at more than 
6,000. 

The worsted division of the Pacific 
Mills was manufacturing as much 
material as during the same period 
a year ago and was much busier 
than during the early part of the 
year. Some of its departments are 
operating night and day. 

The Ayer Mills of the American 
Woolen Company have received rush 
orders which have necessitated day 
and night shifts and the placing of 
other shifts on overtime schedules 
The Arlington Mills also have sev- 
eral departments working overtime. 

Several plants are now putting in 
their annual supply of wool and 
large quantities of the domestic type 
are being received. 

Officials of the mills believe the 
inncrease in production is a normal 
increase and not entirely due to 
seasonal activities, since the in- 
crease has been both sudden and 
intensive. 


NIGHT FORCE AT PLANT 

Peekskill, N. Y., Sept. 2.—An- 
nouncement was made here today 
that effective next Tuesday the 
Standard Textile Products Company 
would put at work a night force in 
order to take care of a recent big 
influx of business. 





| In the past month employment at 


the plant has increased 75 per cent. 
over any period in the last three 
years. When in full operation the 
plant employs between 350 and 400 
men and women. 


FACTORY TO SPEED WORK 

Leroy, N. Y., Sept. 2—Two hun- 
dred men and women employees 
have been called back to work at 
the division plant of the General 
| Foods Corporation here, its officials 


| 
|}said today. For several months, up 


employees. A night and a day shift 
have been arranged in order to 
speed up production. 
SHOP MEN TO RESUME 

Philadelphia, Sept. 2. — Under 
plans previously announced by the 
| Reading Company and by the Penn- 
|sylvania Railroad, today nearly 
3,000 shop workers cf the two rail- 
;}roads now on furlough will be re- 
| turned to work. 


| 





| vania has applied to the Interstate 
Commerce Commission for author- 


On the Other Hand 


to this week, the plant has been | 
open with a minimum number of | 


It was disclosed that the Pennsyl- | 


read a statement from a railway man to a rather different 
end. 

President Joyce of the Chicago and Great Western 
recently commented on the improvement in business condi- 
tions to the following effect: “With a continuation of the 
present upturn in car loadings we will show black figures 
for August. With higher prices for cotton and wheat the 
South and West are going to have greatly increased buying 
power this fall. This will mean better times for farmers, 
manufacturers and the railroads. Last week I saw several 
car loads of tractors being shipped into lowa, the first | 
have seen in some months. We are now employing extra 
section hands to lay more ties and ballast than we had antici- 
pated we would do this year. Work can be done cheaper and 
better now.” 

Almost coincidentally with the appearance of Mr. 
Joyce’s statement, we note that the Baltimore & Ohio Rail- 
way has recalled 1,000 workers to the colors. 


Philadelphia & Reading has taken back 1,000 men at its! 


mine near Ashland, Pa. 

Like every other industry in the country, the railway 
business has been sick. 
ment of freight to a shadow of its former volume. Reduced 
income has kept the American traveling public from going 
on its usual jaunts. Both conditions have cut heavily into 
railway profits. 

But when the tide turns the railways will benefit exactly 
as the automotive and other industries will do. There is no 
basic condition that can prevent the railways from again 
becoming profit-making enterprises, even though some of 
them may be overcapitalized, 

The railways could have spent efforts to more ultimately 
profitable ends than in the campaign they have been waging 
te drive motor trucks and motor bus lines off the roads by 
the infliction of killing taxes. 


And: the! 


Reduced buying has cut the ship-| 


| price of both new and used cars, | ity to borrow $2,000,000 from the Re- 
parts and accessories, and keep such | construction Finance Corporation | 


| records as will substantiate the re-| for furnishing shop employment to 
'port to be made next April, and if; about 700 men. 


| the tax is to be passed on to the cus- ’ ; 
‘tomer. that it be set forth ‘as a/|repair 3,000 cars and seventy-eight 


| Separate item on all invoices. locomotives at a cost of more than 


Among the questions to be dis- | $1,200,000. and the work is scheduled | 


/cussed with officials of the Pennsy- | to begin immediately. 
lvania Department of Revenue are MINES TO RECALL 1,100 


the following: : 
Bellaire, O., Sept. 2. — The Rail 


1. If a new motor vehicle (list L 
price $1,500) is sold to a customer | 4nd River Coal Company here an- 
nounced today that it will recall 


for any purpose other than resale, 
|shall we add a tax of $15, or 1 per| #bout 1,100 men within two weeks 


‘cent. of the difference between | When it resumes operations in its 
| $1,500 and the amount allowed for|™ine here. The company supplies 
the used motor vehicle taken in | S¢veral Canadian railways. 
trade? Another mine, employing 

2. And if we are compelled to add 500 men, will be reopened later, of- 

a sales tax of $15 to the selling price | ‘i<i@ls_ reported. 
of the new motor vehicle, must we 
also add a 1 per cent. sales tax to| 
the sales price of the used motor | 
' vehicle when it is sold? 
3. Shall freight charges be in- 
|cluded in the list price of the new | 
motor vehicle, and, if so, are they 
taxable? 

4. Shall the sale of new parts used 
in a repair job be taxed? It is pre- 
sumed that the sale of labor on a Aurora, Ill., Sept. 2.—This city’s 
repair job will not be taxed. largest single industry, the Chicago, 

5. Of course, the act is clear as | Burlington & Quincy Railroad shops, 


| 


PLANT TO REOPEN 


new orders, the Newburgh works of 
the American Steel and Wire Com- 
pany, closed since July 1, will re- 
sume operations Tuesday, employ- 
| ing 400, officials of the company an- 
nounced. 


SHOP PAY ROLL FULL 


tributors and dealers to sub-dealers,|pay roll. The shops have been 





to customers for resale. However,!| for the last eight months. 
merchandise sold by distributors, 
dealers or accessory jobbers direct to | COAL OUTPUT RISES 

the consumer, and not for resale, is| Springfield, Ill., Sept. 2.—TIllinois’ 
taxable, and the 1 per cent. sales |soft coal production totaled 226,000 
tax may be added to the sales price. | tons during the week ended August 
This seems to be fully covered, but !13, passing the 200,000-ton-a-week 
it will be discussed in detail. mark for the first time in séveral 





The Reading Company plans to} 


about | 


Cleveland, Sept. 2. — Because of | 


to the sale of merchandise by dis- | reopened with 650 men on a normal | 


and by wholesale accessory jobbers | operating with a decreased pay roll | 








| months, the United States Bureau 
of Mines reported. 


SHOE PRODUCTION MOUNTS 
Moberly, Mo., Sept. 2.— Brown 
| Shoe Company officials reported its 
factory here has increased output 
|from 4,500 pairs daily to 9,500, and 
| augmented the working force from 
700 to 900. 


TEXTILE MILL REOPENS 
Millville, N. J,, Sept. 2—The ris- 
jing trend of the cotton market has 
caused the Millville Manufacturing 
Company, a textile plant, to re- 
Sume operations after a layoff of 
several months. Nearly 350 work- 
ers have been taken back. 


RETURNS TO FULL TIME 

Dover, N. J., Sept. 2.—After 
months of part-time employment, 
the local mills of the Gotham Silk 
Hosiery Company resumed opera- 
tions yesterday on a_ full-time 
schedule. With nearly 500 em- 
ployees on the pay roll, addition of 
others is expected shortly. It is 
rumored the concern has orders 
that will keep many of its mills 
going on full time for a year. The 
local plant, when operating at full 
capacity, employs about 850. about 
50 per cent. of whom are women 
and girls. 


| FOUNDRY REOPENS 
Springfield, Mass., Sept. 2.—Gil- 
|bert & Barker Manufacturing Com- 
pany has started its foundry in 
operation and has put a few addi- 
tional men to work in its machine 
shop, it was said at the plant of- 
fices yesterday. The improved pro- 
duction is expected to continue for 
the next two weeks, with condi- 
tions thereafter dependent on or- 
}ders and prospects at the end of 
that time. Business has been some- 
|what improved with this concern, 
lof late, and the management has 
been encouraged to stock up to some 
extent for the future. No very sharp 
jrise has been experienced. however, 
jin any department 
| 


|-_ COMING EVENTS | 


i—Pikes Peak, Col, Annual Hill Climb 
10-1;—Cleveland, O. Society of Automo- 








tive Engineers. production meet- 
ing in connection with Machine 
| Tool Show. 
10-13—Cleveland, 0. National Machine 


Too] Show. 

12-13—Cleveland. 

} Meeting, A. S. M. E 

| 14-16—Atlantie City. Nutional Petroleum 
Association Meeting, Hotel Traynor. 

15-17—Atlantic City, N. J. American Trade 
Association Executives’ Annual Meete- 
ing 

1%-20—Harrisburg, Pa. Pennsyivania Auto- 
motive Association Convention 

27-28—Chicago. National Association Motor 
Bus Operators. 

27-28—Chicago. American Electric Railway 

} Association Meeting. Hotel Stevens. 

30-Oct. 1—Dallas, Tex. American Institute 
Mining and Metallurgical Engineers, 
Petroleum Diyiston 


OCTOBER 
3—Buffale, N. ¥. Society of Auotomo- 
tive Engineers’ Production Meeting. 
3- 3—Buffalo, N. ¥Y. National Metal Con- 
gress. Sponsored by American So- 
ciety for Steel Treating, with co-op- 
eration of American Society of 
Mechanica! Engineers, Institute of 
Metals and Iron and Steel Divisions 
of American Institute of Mining and 
Metallurgical Engineers, American 
Welding Society, Wire Association. 
4- 7—Washington, D. C. Nationa! Safety 
Council Meeting. 
3- 3—Buffalo, N. Y. National Meta) Ex- 
position, 174th Regiment Armory, 
W. H. Eisenman. 7016 Euclid Ave., 
Cleveland, director 
3- 8—Buffalo, N. Y. Nationa! Iron and 
Steel Meeting. 
4- 6—Toronto. Transportation 
S. A. E., Royal York Hotel 
6-16—Paris, France. Passenger Car Show. 
10-14—Atlantic City, N. J. American Gas 
Association. 
2—London, England. Olympia Show 
2—Atlantic City, N. J. National Hard- 
ware Association, Accessories Branch, 


NOVEMBER 
11-19—Glasgow, Scotland. Motor Show. 
14-16—Atlanta, Ga. National Tire Dealers’ 
Association 

15-13—Houston, Tex. American Petroleum 
Institute Meeting. 

18-Dec, 4—Paris. Aeronautical Show. 

DECEMBER 

2- 3—Detroit. National Standard Parts 
Association Convention 

5—New Orleans, La. Association of 

Asphalt Paving Technicologists. 

5- 9—New York. Annual Meeting A. 8. 
M. E. 

5-10—New York. Power and Mechanical 
Engineering Exposition 

5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall. 

JANUARY 
7j-14—New York City. National Automo- 
| bile Show, Grand Central Palace. 
16-23—Detroit. Highway and _ Building 

Congress. 
28-Feb. 4—Chicago. National Automobile 
Show, Coliseum. 
FEBRUARY 
11-18—Kansas City, Mo. Kansas City Mo- 
tor Car Dealers’ Show 
27-Mar. 14—New York City. Chemical Ex- 
position, Grand Central Palace. 
APRIL 
20-21—Cleveland, 0. Wational Petroleum 
Association. 


Machine Shop Practice 


Meeting, 
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S. A. E. Announces Fall 
Meeting Programs 


New York, Sept. 2.—Complete pro- 
grams for the annual 
meeting of the Society’ of Automo- 
tive Engineers which will 
at the Hotel Statler, Buffalo, N. Y., 


October 3, and the transportation | 
meeting at the Royal. York Hotel, | 


Toronte, Canada, opening October 
4, are announced here today, 
These 
conveniently arranged this year so 
that members wishing to attend both 


may first visit production meeting | 


and then move to Toronto for the 


transportation meeting sessions. | 


The programs for both events fol- 
low: 


PRODUCTION MEETING 


BUFFALO, OCTOBER 3 


S. A, E. Technical Session, 10 A. M. 

Convened by R. F. Peo, Houde | 
Engineering Corporation. rr, wel 
Cornell, Electro Devices Corporation. | 
chairman. 

What Manufacturing Equipment | 
Is Required to meet the Automotive 
Designer's Needs—L. F. Maurer, 
Pierce-Arrow Motor Car Company; | 
Alex Taub, Chevrolet Motor Car 
Company. 

Current Applications of Cemented- 
Carbide Tooling (with film)—R. D.| 
Prosser, Thos. Prosser & Son. 

Special Zine Alloys in Die-Cast- 
ings (premiere showing of film)—! 
C. R. Maxon, New Jersey Zinc Com- 
pany. 

Luncheon Session, S. A. E. 
A. S. M. E., 12.30 P. M. 


Convened by M. A. Thorne, chair- 
man Buffalo Section, S. A. E. Joseph 
Geschelin, chairman S. A. E. Pro-| 
duction Activity Meetings Commit- 
tee, chairman. 

Adjusting Equipment to Current 
Conditions—K. H. Condit, Mc-Graw- | 
Hill Publishing Company. 


TRANSPORTATION MEETING 


TORONTO, OCTOBER 4, 5 AND 6) 


TUESDAY, OCTOBER 4 
Technical Session—10:00 A. M. 

F. C. Horner, 
poration, chairman. 

Ventilation of Motorcoach and 
Motor-Truck Bodies—W. J. Cum- 
ming, Surface Transportation Cor- 
poration. 


and 


production | 


be held | 


| Vehicles and Its Effect 


iD — - 
two meetings have been | Donel, and Operation—T. H. Mac 





| Fleet 
| Railway 


| 


General Motors Cor- | 


|Manufacturing C ompany, 


tional Electric 

Canadian 
nounced. 

Technical Session—8 p, m. 

M. C. Horine, International 
tor Company, chairman. 

Legislative Regulation of 

on 


Light 
speakers 


Association. 
to be an- 


Mo- 


Motor 
Their 


chief, Bureau of Public 
Roads. Department of Agriculture. 
Pierre Schon, General Motors Truck 
Company. 


THURSDAY, OCT. 6 


Technical Session—10 a. m. 
F. K. Glynn, 


|and Telegraph Company, chairman. 
| Automotive Engines and Their 
| Fuels—Dr. Graham Edgar, Ethyl 


Gasoline Corporation. 
Pneumatic Tires—Old and New— 
| Burgess Darrow, Goodyear Tire and | 
Rubber Company. 
Technical Session—2 p. m. 
A, &. 
poration, chairman. 
Six-Wheel Trucks—A. M. Wolf, 
consulting engineer, 
The Business of Motor 
Operation—E. E. 
Express Agency. 
PLANT VISITS 
(Registration Necessary) 
Tuesday, Oct. 4, 2 p. m. 
Toronto Transportation Commis- 
sion's plants and new motorcoach 
terminal. 
Wednesday, Oct. 5, 2 p. m. 
Miscellaneous plant visits 
GOLF (Registration Necessary) 
Tuesday, Oct. 4 and Wednesday 
Oct. 5 
Royal York Golf Course 
Buses will be provided through 
the courtesy of the Toronto Trans- 
portation Commission. 


Vehicle 
LaSchum, 
Inc. 


New Drednaut Line, 


American Telephone | 
a | inclosure for the Timken roller bear- 


Production -- Engineering -- Factory 


| 
| 


| ble 


| 





CONNECTICUT MAY SEEK _ 


———— 


SINGLE AND DOUBLE ; type, fitted with Johns-Manville as- 
| bestos lining. 
| Materials used are the best af DIRECTION SIGNAL LAW 
DRUM HOISTS |tainable for the purpose intended. | ' 
: | All revolving shafts are Cumber- Hartford, Conn., Sept. 2.—Pros- 
» : : _ | land Potomac steel, ground and pol- | pect that the Legislature of 1933 
The Sterling Machinery Corpora | ished so that they are perfectly may be asked to enact a law which 


tion, Kansas City, Mo., has added | 
some units to its line of pumps and | 
hoists. The Type A single and dou- 
drug hoist has been designed 
with an eye to ease of operation, lu- 
brication and maintenance. 


round, true and smooth. Brakes are 
lined with Johns-Manville ‘non- 
burn” asbestos. 


BATTERY LIGHT 


will require equipment of buses and 
commercia! motor vehicles with me- 
chanical devices to enable operators 
to signal intended changes of 
courses of travel, was expressed to- 


The friction drum clutch is oper- day by Robbins B Stoeckel. com- 
ated by a screw thrust, this type of Mueller Electric Company. Cleve- missioner = motor venseses, ie 
thrust having been proven most . . Mr. Stoeckel says there are sev- 

: ; land, O., is placing on the market ... | ous es 7 
| satisfactory by many years’ use on : ai a eral such devices now on the mar- 

. "3 ; ja new battery light, which utilizes aa f which might suffic 
nearly all makes of high-grade | ie ket, any one of which might suffice, 

Ars) : : the current of the battery itself to | ron, ‘are destened an es 
hoists. Our thrust screw is designed | . > A ese are © designed as to over- 

: ; 7 | furnish light for serving the unit. ; » “the present dangerous con- 
so that it encircles the shaft instead | ays. battery light may be held in come “the p dangerou: 
of being placed at the end and car- aad the rte eines ie, ™ adds, “which is con- 
ries a fully inclosed Timken roller |OM€ band and the syringe or hydro- | stantly recurring in connection 
thrust bearing which takes the |™eter in the other. It may be stood | with the operation of large vehicles 


| 


up by itself on a cell, squeezing the 
pointed legs together and allowing 
them to spring out between the two 


;}due to the inability of participants 
in traffic to see hand signals which 
are obscured by reason of the con- 


thrust load. The flange, which is 


bolted to the drum and forms the 


ling, extends around a shoulder on | Straps or a strap and a post, while | siruction or loading of these 
‘the thrust screw, so that the thrust | the third leg is resting on top of the | vehicles.” 

screw is used not only to engage the | battery as an added support, Ordi- 

clutch but also to disengage it. No narily, the current for the two-volt CLASSIFIED ADVERTISEMENTS 
spring is used to disengage the |bulb is obtained by placing the as : S DAILY 

| clutch. | pointed prongs across an individual IN THE AUTOMOTIVE DAIL 


Herreshoff, Chrysler Cor- | 


New York city. | 


Shop Service Jacks 


Five new models of 


| Shop service jacks are announced 
| to the trade by 


St. Jos- 


Mecnanical Refrigeration of Motor | eph, Mich. 


Trucks—Harry Williams, 
Corporation. 
Luncheon—12:30 P. M. 

B. B. Bachman, Autocar Company, 
chairman. 

How Motor Truck Operators Meet 
Regulation—H. C. Kelting, secretary | 
Motor Truck Club of Kentucky; 
chairman Motor Truck Executives of | 
America. Everett Hoar. Hoar Trans- 
port Company, Ltd. 

Vehicular and Personal 
Prevention—J. P. Bickell, 
Province of Ontario. 

Another speaker to be announced. | 
Banguet—“Old English” Dinner—| 


7:30 P. M. 
A. N. Bentley. chairman Canadian 


Frigidaire | 
} 


Accident 
Registrar | 


Section S. A. E., chairman. T. A. 
Russell, president Willys-Overland, | 
Ltd., toastmaster. 


Address—His Worship William J. 
Stewart, mayor City of Toronto. 
Principal speaker to be announced. | 
Humorist speaker, Burdick A. | 
Trestrail, vice-president and man- 
aging director The Echophone Com- | 

, pany of Canada, Ltd. 


WEDNESDAY, OCTOBER 5 
Technical Session—10:00 A. M. 


-poration, chairman. 

Control of Motor Vehicle Trans- 
port Operations—F. I. Hardy, F. I. 
Hardy, Boston. | 

Selling Motor Truck Transports-| 


tributors, Inc. 
Luncheon—12:30 P. M,. 

L. V. Newton, Byllesby Engineer- | 
ing and Management Corporation, | 
chairman. 

Economies of Oil Reclamation— | 
George T. Hook, Commercial Car 
Journal. R. A. L. Bogan, Grey- 
hound Corp. 

Use of Employee-Owned Cars in 
Business—John M. Orr, Equitable 
Auto. Company, representing Na- 





The hydraulic model No. 50 
described as being sturdily built and 
thoroughly dependable. 


are built extra heavy to stand the 
strenuous service such a jack is usu- 
ally subjected to. Either long or 
short strokes on the handle raise 
load. Release at top of handle con- 
trols valves that permit slow low- 
(ering with load or fast lowering 
without load. 


Auto Specialties | 


Drednaut | 


IS | 


Lifting | 
{mechanism is simple and all parts 


Improved construction makes this | 


new hydraulic 
leak proof. 
marketed by 


model practically 
This line was formerly 
the Yellow Jack-It 


| Manufacturing Company. 


In addition to the new Drednaut 
| Hydraulic, there are also announced 
|the new Drednaut curb jack No. 
|15C, Drednaut bus truck jack No. 
6, Drednaut Bloonjack No. 4. and 
Drednaut auto supports. 


‘BRADLEY CAR CO. TO 


MAKE MOTOR BUSES, 


Worcester, Mass., Sept. 2.—The 


| Osgood Bradley Company, a subsid- 
T. L. Preble, S. P. A. Truck Cor- jiary of 


the Pullman Company, is 


planning to build buses in its Green- 


dale plant. 


William J. McKee, vice-president, 


Said last night that the company is 
tion—R. D. King, Metropolitan Dis- | « 


studying carefully” 
The Worcester 


the possibility. 
Street Railway 


| Company expects soon to purchase 


eleven metropolitan type motor 
buses to replace trolleys on the 
Burncoat, Barbers and _ Lincoln 


Street lines. 

The Osgood Bradley Company is 
now building six electric trolley 
buses for a New York traction com- 


pany, the bodies of which are simi- 
lar to those specified for the metro- 
politan .type gasoline bus. 








cell. NEWS BRING 


The clutch RESULTS 


is of the single-cone ' 


Ww 


IS BUSINESS GOOD IN UNION CITY? 


You Would Think So If You Based Your Opinion 


On Cadillac-La Salle Sales 


Union City, New Jersey is located in a section where diversified manufacturing 
During the past year a majority of its industries 
The 


community has had its full share of the economic misfortunes which have befallen 


provides most of the income 


have had to be content with about 20 per cent of thei capacity production 


other cities; and, as a result, Union City cannot be considered more than an average 
market for fine cars Cadillac, however, has enjoyed a very satisfactory business 
in Union City this year The number of Cadillacs and LaSalles sold there has in- 
creased from 46 during the first half of 1931 to 73 during the same period of 1932. 
Last year the Kassel Cadillac Company, Inc., made 32.5 per cent of the sales in the 
So far as the Kassel Cadillac 
Naturally, 


management and hard work are required to make such a noteworthy record 


Cadillac-LaSalle price class; this year. 48.6 per cent 
sound 


But 


even the soundest management and the hardest work can accomplish little under 


Company is concerned, business 4 good tn Union City 


present conditions unless the product has the confidence and the acceptance of 
the buying public For good business men, the Cadillac-LaSalle franchise offers 
an exceptional opportunity In the first place, dealerships are authorized only 
in communities holding great enough sales potentialities to assure a satisfactory 
the 


fidence and _ preference 


In second place. both Cadillac and LaSalle enjoy public con- 


Today, 


sales possibilities in which Cadillac-LaSa!lle franchises are available 


profit 
there are a few territories recently analyzed for 
If you be- 


lieve that you may be interested in one of these opportunities, write at once to the 


CADILLAC MOTOR CAR COMPANY 
Division of Genera/ Motors 


DETROIT. MICHIGAN 
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THIS IS THE FIRST TIME THAT FIVE MONTHS’ REGISTRATION FIGURES BY MAKES AND STATES HAVE 


NEW PASSENGER CAR REGISTRATIONS FOR FIRST 
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a 
c | q a = 
o 3 2 » > a | - = a } “4 
Make of Car a Z ¢ 3 : g 2 ‘ 2 2 3 3 e EF 3 a z 7 5 3 3 
eigis eg 1 eIZ/Plagleig 2.2/4 /8)G /e)eia};e12e]8 
= /s 2 >| gif |/s |s/8)]8 7; si] ¢ 4 sisg‘laiagls 3 
< < oO oO = ~ } oS | = | = | < ; = | " | & | = = . = = ° Zz. 
Auburn Group | 29 7 5| 555; 77| Gi 2] 56 25 15, 402; 198} a9] 80, at) S82; BAG] SY 233, 19} = s is 
~ Auburn | 29 7 5 542 74 60 2] 53 25 14 378) 183, 49 | 28 42 31,18 82; 211] 113) 55  224,—~«aTss*d 
“Gerd a — ie 13 ae ~ ani 24 15 ~ 2 1 1 7; 2 = : 
Chrysler Group | 524 210, 396 6517, 1025, 1643, 182] 928, 887/ 165) 6228, 2961| 1259| 866 1254 549 Gil; 1156) 3978] 4357, 2023; 169, 3791| 323, 626 
~ Chrysler ~f 105, —«16,~S«,SsCsd:52)~=—=«i6BY=SC229 SST] «161, «174,22, 1045, = 363, 158] = 92216 KC TI] S199, 596] ~=697, «378, 15) «S390, += 56} Ss 
“De Soto | 50 45 2 1290, 68 245) 16) 68 71; 16 1101, 692) i130] 112 155 60 ©33| —*161:«366| 884, —167,~—S—O13)S 718, S44) S87 
“Dodge | 66 51, 123 1278 201, 254 15] 106; i164 41, 1155 503; 308] 188 261; 174 123; ~—«210,_—S 688] +725, ~=«270/ «S38, S688, Si —«a 33 
Plymouth a ; 2788, 588 915 94) 593) 458 86 2927, 1403) 663 474 249° ~=—s«s«384) ~=«4586| +2328) 2051 1208 103 1995 170, 343 
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ae | 593, -* 99 ~=—«922-—=«3599 1081; 636, ~—«169} ~—958| 1065, 218 2525, 1833| 1236] 979 981 569, 531, 731, 3107] 4850, 1529| 382) 2971 ~=369 +1248 
Lincoln — I iF 4 18 8S 2° sof ie if =} 194 27 3 i a a as 
Gen'l Mot. Growp| 2096 588, 1823 13187, 2672| 4241/ 930] 3098) 3848 555| 152797210, 4829 | 3627, 3054) 2477/2158, 4850) 12630] 12109| 6910| 1481) 11939, 1131) 3169 
~ Buick ~ | 167 93, 115 2094 381, 736, 138] 304) 361 50, 1647, 622) 280] 259 210 179) 278 + —329|_ 1872] 1305, 549, 58 «851 118’ = 204 
~ Cadillac | it 6 4 338 19 100 i9{ 27 39 1 349 ©6653) 19] 24 36 4 40 154] 269,47 9, #4 «ii 
“Chevrolet | 1736 424, 1507, 8797 1922, 2438; 593] 2443, 3065, 453, 10032, 5218 3796 | 2821, 2523, -2057/1307|_ 3836 7528| 7797, 5077/1374, 9244/B31| 2496 
~ La Salle ; 4 3, 3) 201, 15 se) iif 19 12 | 195 23, 13, 7 S|] 175] 10, eT 5 
““Oldsmobible | 36 (31 +13 633 77 249 S4{ 35/122) 14, 1289537) 221 yj ti4) 77 TL AL 106,955] 1169 42119, 582,29, 
~ Pontiac 36. 31 91 1124 258 660 1 : 249° 37) «1767, 757 226 «127,386 ~—s§15| 1946] 1462) 782) 30 148 
Hudson Group | 43) 2717/8192) 354|_— 39] 236|_ 104) 21) 1029' G24) 369] 255,193, 25|_—283|_—-303|_ 1558] 1815| 349 6|_— 506,38 
_ Essex ae 16) 15) 452 133° 278 #©«32) 153, 59 10 692 417 255] 157 148 14-210, 212) 1149] 1250 212) 3|_ 371, 37,7 
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~ Pierce-Arrow | 1 | 1! 108 17, 31, #2 10 16 i277, 19) 3] CT 5 9 -23|_—132] «53 5, if 2 3 
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~~ Studebaker 1 = ~ 27\ 1664 144, a 72) ~ 47 1212) 532) 140 el 716) +195) 760] 455 
Willys-Ov'dGroup| _ 87 16 10 542 181) 149 29, 78 90 28, 1079 567,37] 51 211 58 81 181, 412] 381) 441 36, 751 54|< 263 
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Essex ~_|__36 30) 25) 928; 210; 534,66] 307/135, 35,1414] 869/564) «372/328, SBS) ~—=C« BA} ~—=«329| 2317] 1971| 526) 22) 583, —99| ~—«154 
Hudson | 971; 155) 277 30] 190, 94) 24) 655) 367, 281 242 102) 62, 182) 149 809) 808) 285) 13) 197) 68) 80 
Studebaker Group] 97, 81!_—31|_2728) 230,482; 24] 157/282) 74) 1989} 803, 364] 302/182) ANT) 220| 338} 1229] 670; 607, —G2|_— 648, 110) 838 
Pierce-Arrow | 2/22] 224) 26) 71] 320) 8] 18027, CSSCD,_CSCG YS O,SCHT—“(t]SCT|C“(‘é‘é|;:CO™*C*‘Sé 

74| 1800, 776, 360) 290, _—«169, ~—S««#6| =; 306) +1003] 650, 577, 60, 551| 106, 334 











29' 2504; 204) 411/ ~ 137] 254] 








~~ Studebaker 




































































































Willys-Ov'd Grp | 16633, 86, 1311) 411) 243,50] 147) 124) 75) 1556) 1076) 1009] — 495 489 62; 213 284| 794| 1199; 1025,  52| 1614) 146) 571 
_ Willys-Overland| 156) —_ 30 82) 896) 377) «184 74 f[ 124] 111| 69/1285) 1007] | 957] | 448 441) 47 184) ~239| 577 | 1070' 926; ~~ 43) 1486) | 134 | 510 

Willys-Knight | 10 3 4, 415 34, ~+59 eS ee 6| 271, 69] 52] 4 47 48 15 29) 45, 217| 129; ~—°99 gy 126,12] 61 
Non-, Affili’d Mfrs.| | | | | ia | 1 2 | ' | | | | | | 

“De Vaux | 2 [22ij | 3) 15) 18] 1 l 6| | 42] 173} 3| 6 

~ Franklin— Deo 1153, 5} 6] 7| 41 16 3] 116; 24, | 12 6| 13) 17| 36, 168] 4, —«:10) a 
~ Graham _ __| 20,5] 795, ~—=«d'08|—=«5 5] 188, 83 36, 499/205, 136] 82 57; 36 62; 120; 285] 472) 243; 19) 303 a | __ 80 
_Hupmobile [| 40) “31 [ 9) 627; __57| 214 9 84) 27,5) 727 246) 119] . 45 105) 62| 58] 156, 528] 296| 348; 39): 257|—36|_—«4 64 
__Marmon | a 65 | 103,48) 60,17 20 |. _284[ 229/33 | 44 57] 26) 21) 22; 107) ~«:132) ~~ 37] 1[ 226,25] 
_Nash | | 50,89) 54) 1318) 220 403; 34] | 1397 116 59, 1427, 364) 288] 197 79 180, 237, 226, 1360] 396, 383) 93| 6543) 86) 126 
__ Packard | 22; 18,557, S|_—=S7|—Ss« |S, 8, 688, 107, 63| 28, 39, 25, 63; 102) 448, 226, 172; 6 156, | 

Reo | 12, 5, Sia 82,SCATS*=“‘i YA Ci)SC7|—=a] SYS] SCG]SC*=‘i TY, SC«iYC*é‘“‘t‘RY:*CO*C*dKAYSCé«éikOYSC2B7|—SC,CSCéd|;C (‘Gs SB]CSCsCiDCD 

i 16] 1229; 152) 58) 35] 125 30 42; 678) 196) 187 104) 88) 20) 23; ~«:118) +~=9219] 291; 313) 365, 60 91 
Totals { 7229) 2719| 4590) 67792] 9745) 15425) 2591] 12539| 13246, 2970| 63044) 30224/23537] 14486] 12904) 7740 8186) 14304| 45537] 52655) 26923| 4584) 33414) 4760| 14341 


*Two months’ report, 





~—m- 








TS Seo = Se Se ial : ~ - aS x * SO Terral : 
a ee oo ben en ¥ : PLE. SES RTS I Tae i a 


AUTOMOTIVE DAILY NEWS, SATURDAY, SEPTEMBER 3, 1932 7 








APPEARED, DUE TO THE DELAY IN RECEIVING THE REGISTRATION REPORT FOR THE STATE OF GEORGIA 


FIVE MONTHS OF 1932 BY GROUPS AND STATES 
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Zz Zz Z. Zz Z Zz. Z © © a me w 0 a ~ - - >| = = = = - C 
Auburn Group | 3 20 217 3} 858! 54 4] 314 24 21) 388 8 31) Ww] 6 32 Of 19 26 «463 «S8}| 45 133 6 JO. 4,889 
¥ Auburn | Ee 3 20 197 : 3 766 _54 / 4 | ; 304 24 21 375 31 20 | 6 32 90 18 26 57 o4] 41 131 5 98 4644 
Cord | 20 92 | 10 13 | ] 1 6 4} 4 2 ] 3 245 
Chrysler Group | 114 496 3882/1127 13998, 958, 189] G711, 1117, 557 9190 976, 340] 336 862 2107, 149 315 1215 1173| 871 1924 233 954 ~~ 91,422 
__ Chrysler } 31 59825 232507195, 20] += 843,171, —«i100,—«1784; «160, S54 | «57 «119 «487 ~—S« 87,192 202; ~=—«145S 300,42) 56) «15117 
__De Soto _ _ | _ 11 66-523, 7, 2081, 70—S—«d3 | «1602 «149, 88) «1333, «198, ~=60 | ~=«43~S87 «S298, 23, «27, «203; 185] 89 290 10 178; 14208 ; 
_ Dodge | 23 53 598 34 1943, 218 49] 913 321, 92, 1532 115, 78] 72 197 488 42 55 262 162) 181, 326 44) 199) 15833 4 
~ Plymouth 493 1936, 63, +7467; +475, +107) 3353 476 4541 503 148] 834 196, 558 1008, 137 421, 46264" — 
Ford Group —_|_—79~—«415|_-:1792| 164) 5343, 1012 361] 3449, 1043 422 3859, 310, 410 | 386 621 2941 250, 202, 1897 860] 487, 1373 223 594 62,448 
Ford | 73405) '1705| —163|_ 4987/1004 359] 3374 1029 409, 3754) 300, 407 | 385 G14, 2913, 247, 200 1887, 845{ 482, 1359 223 564, 60869 
Lincoln” i. ; — 1, 356 #8 2 75 ~=«14 13 (10510 3] 1 7, 28, 3 10 _15| 5 14 30 1579 
Gtn'l Mot. Group| 302| 1310, 12153; 539) 36086, 3118, 1040| 13498 4545 1466 20690, 1773, 1711 | 1001, 261211093, 740, 932\ 5517| 2290] 2146 6903 696 3368 261,411 
Buick 68 173 2001| —*92|_ 6667 (196 83] 1196, 359 163 2783| 251, 104] 76 166 1027 85 143 359 305| 144 780 96 327, 30844 . 
~ Cadillac | 9 ~=—so}sia27|—ti‘“(YSCédMzBYCsC‘ia'T),s=—i‘<‘i‘é‘i‘Y:SC‘;D;MG):COS~*«CS 8 287 428 #2) #1 19 83 4 °&«43) 45 19) +17 °&92 5) 45) —s(i«é32997 = 
Chevrolet (| _—_(192) 8417424, 400) 21580) 2568 852] 9295, 3717/1103) 13755, 1111) 1467 | 733) 2217) 9078, 550 563) 4524 1516] 1634 4805, 507, 2345, «182182, 
“La Salle | 4 7) (131 2; 365" ~=«O«14 | i101; 7 +228, ~=—-30 5} 5) 16 45, 3) 6 13) 15) 0 32 1 ll 2070 
~ Oldsmobile | 7; 85| 888  9| 2641) 79) 44) 896, 73 65, 1203| 64, 29| 103, 67 162 39 68 8 171}; 80 432 42, 241 14602 
~~ Pontiac 22) 195) | 31, 3785) 244) 1794) 352 bs 104 a 698 : 45 399 27626 alan 
Hudson Group | 14 125) 892 3| 2935! 200 26] 1307; 77, 73| 1561/ 166 724 30 94 244) 68) 125! 306; 160] 183 583, 63 223 18,860 
Essex | 5 90, 627 °&«+7 2088 129 18) 1009 53 42) 1084; 128 47) 19 70 162) 45° 102) 220 82] 143° 414 52 +177 13186 
~ Hudson 847.71 298-24 3 25 7 3 2 5674 
Studebaker Group| 36 146, 1356 14) 4317) 115) 58] 1169 145° 159 1774 «6157, 37] 84) 185) GOL «57 75) 206 «= 339] «13404 422 23,026 
__Pierce-Arrow | 1 2| +156 + | +348 °#24+6 ° + | 39 14) 5) 106 oF #4 9 37 «1 4 16 ~°«3] 4 2 1 17; +1499 
~ Rockne } 5 63 335 5, 733) 45 30) 411 35 40 463; + «57, 18} 28 62 197 18 37 64 122! 61 «4148 «+10 ©«20) 6196 i 
~ Studebaker | 30 81, 865, ~+<9 +3236 +64 719, +96 114 1205 73) 367 38) ~~ ~ 69 427 34 184) 15331 
Willys-Ov'd Group| 7) 46 568 14 2191; 91! 108] 1055 104 79, 1657; 89 29] 56, 109, 253; 15; 87 158 125] 204 529 25 78 13,970 
__Willys-Overland| 7 40, 420, _—‘i1|_‘1722| 87,102] _—«898'~=S=«CstC SCG] SCO | «49,9231, «13/81, «144 «*102| ~=«184 48424) SH|S«*:1966 7 
Willys-Knight | | 6 ~—148,Ss3|,—4G9,— is) SC YSCST,—“(tSHCBH,CSCSMsCiT 71002 |) 23] 45) 18} 2004) 
Non-Affil'd Mfrs. | _ | | | 
De Vaux | 2 #«=3 3 | 66 13; S| 50| 6 12 57 #3 | 10 10 16 #6 i| 3 18] 9 Si 2 ij ~«2818 
. Franklin  |.§| ##i.2| +12; +45) + +| +293) wd) | i.) #4) +6 13) we ay | 6 a wf 41 7, 1) +=} °®*S a... ae. oo 
~~ Grahama | __7| 37] 298, 4; 995, ii; 7) 419 18 65, 617, 54  5| 17, 53| 174, 38| 30, 103 #1] 73 189 £4.99 92 6793 
“Hupmobile | | 14) 300 | 917 19' 10f 605 36 6 1409) 46, 24] 22) 41/ 111 18 20| 103 48] 31 226 ©1567 Mm 
Marmon || 5 47, #«+42; #199”~=(1 7 2 Ff Tam 6h hy hlUuatyhlmdTlUrdT hmvTlhUmdThUrT hmcethUhT 6 _ oC 
Nash | 16; 134) 678) 10) 2489, 25; 28] 619! 50 99 1119; 106, 12] 28 72 158 37, #55 113 191] 88 549 32; 197/240; 
Packard } ll 25; 454 5| 1282; 24 1] 285, 52, «25,552; 40S] 4; S331) 15) 25] 7,47] 89] 3 «133 5794 
“Reo | 2 15, 76; 2 360/ 3] 1] 114; 11; 4 183; 24) 4] 2) #12) Gi/ 4-2] tej sy t8GH,_—C (‘aS 1905/ 
~ Miscellaneous | | ~—S3.~=S«d137,~St*=i‘ CS Ysti«i DC (ss 105) 13, +20 165 #20) #6) #8 3 3, 28) +50f 11 3 SS 
State Totals | 595 2806 22932) 903| 72541' 5677 1842] 29812, 7248 3025 43463' 3814, 2682 | 1990 474617985, 1426| 1899| 9810! 5488] 4347 13346 1359 6058) 514816 
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42 | 2 Zz Zz | @ Zz Zz ; © a nN | Ww ~ - - = = = = Q - 
Auburn Group | 11, 45) 1054 1, 3250) 71 171399 4370) «1376 161) 10] 458) 68) 2B AT BANAT] NAT 4 174 16,516 
“Auburn | —Ss«)-~S—S45| «1016, —Ss1| 3808767, | (1342 3964) 1331, 158) 8] 13) TS 2146, BO 17] 106455 3, 166 15700 
—_— a7 | wo; } @ @ tt) Fv06UMaGTlhmUCGlUCUC UDC it ij a 1 4 816 
Chrysler Group | _137|_366|_ 3428) 177| 10833986353] 5135 1019595) 7610, 802|_ 451] G24) 636 2816 235, 37S 1256 1228) 9452391249) THO 3,068 
__ Chrysler ~ 55, 116, 1476, «46; 4346) 33489 |-:1588/ 206-187-2574) -273| «141 | 144) 144) 814) 56; 108) 316) 330) 280, 606, G4) 215, 25560 7 
~ De Soto | 19 47 422; 17, «1685, —77,_—S—=«a8 | «1136 «60, «126-1123; «179, “«:102) = 48) S67, «447, 385,31, 201 291] = 90331 5 138, «12470 as 
“Pedge | 45 108 1157, 77° 3075, 371 129] 1404, 596 183| 2411; «250 «137 | 239/288, 1055, 116, 112° 470 313, 339 991 110, 344 29170 
~ Plymouth ~ 95, 373) -37,_«1727/ ~—«204) ~— 1007/1157, «99-1502; 10071] +193, 137 500, 28) 122, 269 294) 7093 ‘15868 
Ford Group | 351, 1612) 11109, 641| 29468) 5000, 1340] 17100 4066, 2503 17515, 1620, 2586 | 1548) 388612283, 988 872, 6237 3514| 2637 494 552, 3979 294,536 
Ford | 349, 1603) 11034, 638| 29037, 4993, 1336| 17013; 4053/2497, 17395| 1603, 2584] 1547| 386712255, 983, 871) 6226 3505] 2632 6473 552, 3955, -292.774 
~~ LineoIn ee on ae 4, oi #13) «#6 +12) #17 ~=«(2 1; 19) 2 5} Q aj Se : 1762 
Gen'l Mot. Group] 404) 2161| 19146) 1034) 48930 5264) 2360] 24680) 6938| 3331) 30700) 2632, 3316 | 2629 5327 17302| 1416) 1288) 7708 4444] 3689 12173 954) 4640 430,999 
“Buick  —«|’~—=«48)|~=«243| 2868) 161) 8254) 345,138] 1838, 569/328) 3731| 381/179] 167) 323) 1626) 134) 198; 498 569) 226, 1126 103) 40545935 _ 
~ Cadillac {| 5 2a; 419) —7|_—«*1346;— 25, ~—S ss] S264; ~—G1,—=Ssi9,sS=iAAD,CCAD| CTC] «16; 10] 24) 2] 5 50CT 
“Chevrolet ———«|_—:316| 1369, 11883/ 792; 29259; 4315) 1892 | 16855; 5612) 2550, 20323/ 1611/ 2857 | 2014) 4559 14234) 1099" 785 6172, 2984| 2712 8348, 736, 3275 303110, 
“La Salle | 4 =a] 3] 1} 148,28] 3,348] = ~ 23, 82; ~~ 7) ~=«14, S512] 19) 0 2, 2 3495, 
“Oldsmobile | __—*16,—=«197| 1549/28, 3883; 184,81 | 2019117 _149/ 2346) 83\__ 78| 267| 171, 331; 49, 96; 179) 366) 173 89559) 347|_— 26437 _ 
“Pontiac |  (15| 316) 2188) 44) 5476) 383, +245 «3556, 556 3503; 461) 180; 230/913) (117) +186) 820 481| 535 1650, 49 534) 46322 
Hudson Group | 46 301) 1809 13-4903; 408) 58] 2373 167/155 3090) 276 144] 97-202! 454) 148) 284) 57) 294] 2961185120) 245 36,004 
Essex [| __27 212) 1188; _—«4|_—«3429)—«78~—S—S«T | «1736; ~—«93|_—=—«G)=S«2219| ~—«204| «95 | ~—CG4T—«155’ 283; 89/199, 406 202] 217|— 827, 93,185 2481 
“Hudson - 89) 621; 9| 1474; 130, 21) 637, +74) + +=459| 8711 + ‘72)~ 33). 471171, 59) 85, 165, 92] 79) 358 27 j 11193 
Studebaker Group] 37! _123|_ 1583, 34) 4009) 91) 89] 1337 170, 230, :1869' 213, 64] 129) 246 832 8638228 451] 124) 753) 4B 256 25,194 
Pierce-Arrow | 1 (10, 247 <4) + S32] 6 | 122) 27 14) 195) 42) 4) i) 14 80 3; 8 2 20j 7 65) |S 2507 e 
~ Studebaker 36, 113, 1336 30) 3477, 85| 89) 1215| 143) 216, 1674) 171;  60| 128, 232) 752; 83; 30 203 431] (117, 698 42,229, 22687 
Willys-Ov'd Gr’p | __ 10, 148; 1064, 55, 3868, 136-274] 2792, 214) 101) 2223; 128) 25] 225, 206) 551) 53) 133) 236, 390] 382) 831 89ND 27,434 
~ Wiliys-Overland| 7129656, _~—=«44,—=«2844,—«2126, —«260| 2337 +193, —74,—«21814, ~—«99|S4 YY 213) 191) 473/43, 123) 210, 207] 340) 744) 51) 82) 22778 - 
~ Willys-Knight | _3}—«19;— 408] 111024] 10) 4] 455) | 27,409 29, p12) +15 ~=—78;—«dy,Ssd0), 26,3] 42| 87 8 37 4606 
se ee a Be et nS. Ne 
——« ff Ff | wa | - ao it wm | @ ow | |) mw | O my fj } yy fy hum YUU os 
"Franklin | 2, 16) 140) 1; 303) 6 | 124] 17 26, 259; 27 3f “13, 4 ty COSY 8} 
~ Graham | __10| 34) 375, 7; 1159; 66) 37| 903) 64| 130, 665, 71/11] 30° 76) 269) 80| 15; 82, 111] 109, 240) 4127) 8588) 
"Hupmobile | 11 _53| 514, 1, 1537| 25,14) 562,37, 26 904, 80, 54) 58 76, 224, 39; 48) 167 203) 57 (167 —«25|_—«d34) 9305; 
~~ Marmon [3] 8. 165, 4,405; 10, 16] 346,14, 15,300). ~6|~=2). 5) = )~S78)SCt«sa)s~SCi‘ SCA) 3288 — 
Nash | | 9| 160) 1414) 25, 3590, 64) 65| 957, 101, 133) 1540) 141, 29] 63| 105/ 353; 91; 94; 127) 115] 110 835 37; 160, —«:18785 
Packard | 6) 34 53875) 1450) 31; ~+'| 342) 68) 31; +684| 50) 10] 12) 35) 113; 14; 16] 88, GO| 45, 105} 124) 7022 
Reo | yy 16) 210; =| 543 5 6; 199, 25, 40, 214) 89; 10)  4| 19) 130; 17 10; 30; ‘SOj 33, 73 9 13|_— 3514 
~~ Miscellaneous 13; 26) 346; 26) 632) 58, 24| 641, 97/145, 605) 37,33) 60, 54, 242) 35) 6) 67; 193] 40 2) 138 8166) 


Totals | 1051; 5113) 42949; 2031|115038| 12226; 4653] 58501; 13040; 7557; 69903! 6333| 6748] 550010945 35751, 3260 3231,16933|11250] 8625 26103, 2044) 10949| 975219] 
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- Pracivat White notiiies the 
field staff as to the city to be 
traveled to over the week 
end, for next week's inter- 
views 














Fittp supervisor, with help 
of local auchorit les, Maps City 
iato income zones; routes in- 
terviewers tomake about two- 
thirds of their calls in middle 
income groups, 1/6 upper, 1/6 
lower. (Proportion of circu- 
laciton of each weekly discov- 
ered in each income group 
provides new information on 
tacome placement of circula- 
cion.) 


Tue four permanent women 
iacerviewers (sometimes extra 
trained men and women from 
the White residential staff are 
added in large cities) in staff 
cars bearing 50 copies of each 
of 3 weeklies among them, 
scatter cach morning to con- 
veutienc starting points: gO 
from door co door, one house 
atcer another. Since half the 
jacerviews must be with men, 
some go to offices to make up 
i for deficic of men act home. 


Pro EDURE ot interview : In- 
terviewer rings bell. Displays 
3} magazines in as equal promi- 
nence as possible—varies dis- 
play with each interview to 
, each magazine an even 


teak. Says: ‘“‘I'm selling 
aothing. I’m from a group of 
editors and advertisers who 
want to find out what people 
like to read. Have you one 




















of these current issues ?’” If the 
answer is ‘‘No’’, there is no 
interview. If *‘Yes’’, the ques- 
tion is asked: ‘*‘Have you 
opened ic?’ ‘*No!’’, no in- 
interview. If, ‘‘Yes!’’ the 
interviewer opens to the sec- 
ond cover (every other inter- 
view starts with 4th cover 
to cancel any variation in re- 
sults) then turns each succeed- 
ing page and asks: ‘Do you 
remember secing this ad (or 
editorial feature)? Did you 
read ic?’ ‘*Yes’’ or ‘‘No” 
Page after page without any 
chi ange in qu estion or empha- 
sis. If reader shows 
of hesitancy indicating possi- 
bility of* not having really 
read or deliberately misrepre- 
senting, interview is not 
iam Genuine reader is 
easily ascertainable through 
prompt responses. Interviewer 
checks each page with crayon 
for “Yes” or “‘No’ as re 
membered or read. At con- 
clusion of interview magazine 
is placed in car. Fresh maga- 
zine taken for each new in- 
terview. 


any signs 





SUPERVISOR constantly drops 
in on investigators, making 
calls with them to check tech- 
nique and insure required cov- 
erage of all districts. Also 
a test return Calls to 
check validicy of interviews. 





CoNCLUSION of each day's 
work is the tabulation of 
recordings from individual 
magazines on cumulative sum- 
mary sheet. 


Interest Surveys’’. 


Liberty. oe America’s BEST READ Weekly 


AUTOMOTIVE DAILY NEWS, 


Q steps 
behind this week’s 


and every week’s) ad 


Write Us Your Questions 


Weare preparing a booklet entitled, “Questions 
and Answers about the Gallup and White Reader 
We would like to include any 
questions that you might like to ask. Address 


Liberty Research Dept., 420 Lexington Ave., NewYork City 








NEARLY evet y weekaresearch 
expert from a leading adver- 
tiser or agency spends time in 
the field observing interviews 

and tabulation. Thei ir a 


is (1) tostudy at first hand the 
practicability of this new 
method of measuring reader 
interest for use by their own 
organizations and (2) toassure 
themselves as to the sincerity 
of the work and the validity 
of findings as they might af- 
feccthe copy writing and 
space buying policies of their 


These 


own Organizations. 


companies come into the hield 
of their own initiative and 
at their own expens- 





Fnac tabulations of reader 
interest for individual ads and 
stories are completed and air- 
mailed to Liberty Research 
Department in New York. 





LIBERTY research staff classi- 
fies the ad and editorial ratings 
by magazines and prepares a 
report showing average of ad 
ratings and editorial ratings 


for cach magazine. Also a 
report on ‘‘highest rated ads’’ 
among all magazines. High 
spot figures are sent by messen- 
ger to Printers’ Ink and wired 
to Advertising Age in Chicago 
for inclusion in this advertise- 
ment appearing afew dayslater 
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Advertiser: Lucky Strike 


Advertiser: Big Ben 
Agency: Batten, Barton, Agency: 
Durstine & Osborn Co. 


Space: Black &White Page Space: 
Attention Value: 47% better 


Advertiser: Chescerfield 
Agency: 
Space Back Cover 

Attention Value: 31% better than 


LUCKY | 
sities 
j 
3 






inn nit nt tc and 


Advertiser: Old Dutch Cleanser 


Agency: Lord & Thomas Agency: Roche, Williams & 
Space: Back Cover Cuonyngham 
A:tention Value: $5% better Space: Back Cover 

than average page Attention Value: 51% better 


than average page 


COME UP I 
SMILING 
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east 


| | GENERAL «=r 
4 Re a 
Advertiser: General Tires 


D'Arcy Advertising 


4-Color Page 
Attention Values 43% better 


than average page than average page 





Advertiser: Goodyear Tires 

Agency: Erwin, Wasey & Co 

Space: Center Spread 

Asteution Value: 39% becter than average page 


\ 


Newell-Enmmercte Co, 


average page 










Average Page Advertisement in Liberty 


Per Cent of Extra 
Persons Notiog 


Projection of 
Extra Volume of 
Persons Noting 





Over Over Over Over 
Second Third econd Third 
Weekly Weekly eekly Weekly 
This Week 
(Aug. 20 
issues) 86% 63% 800,679 321,587 
16 weeks 
to date 17% 48% 247,246 229,315 
(Average of White surveys) ° 





Average Fiction Story in Liberty 
Per Cent of Extra Projection of 
Persons Reading ixtra Volume of 
Persons Reading 


Over Over Over Over 
Second Third Second Third 











Weekly Weekly Weekly Weekly 
‘This Week 
j{Aug. 20 
issues) 1% 39% 47,671 217,117 
16 weeks 
todate 3% 31% 112,932 84,450 






(Average of White surveys) 





Average Feature Article in Liberty 


Projection of 
Extra Volume of 
Persons Reading 






per Cent of Extra 
ersons Reading 






Over ver Over Over 
jecond ird Second Third 
eekly eekly Weekly Weekly 








This Week 
(Aug. 20 
issues) 130% 106% 1,328,798 916,619 
16 weeks 
to date 65% 77% 705,334 $12,517 


(Average of White surveys) 
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